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Perspective

Tying a supply 
chain finance 

program to just 
one bank limits 

competitive rates, 
whereas a multi-
funder strategy 
provides buyers 

and suppliers with 
numerous sources 

of liquidity.

The Multi-Funder Advantage
Why Funding Flexibility is Critical
in Supply Chain Finance

To harness the full potential of supply chain finance, it’s important to 
remember the success of a supply chain finance program is directly tied 
to the funding relationships that support it.

Over the last decade, global financial markets have been rocked by 
uncertainty. Changes in the geopolitical and regulatory landscape, 
regional economic downturns, and – most recently – the global 
COVID-19 pandemic have amounted to a destabilized business climate 
that’s precipitated a spike in corporate demand for liquidity. 

Many supply chain finance programs that rely on a single funder are 
increasingly exposed to this instability. There have been numerous 
instances where the future of a company's supply chain finance 
program has been jeopardized after a financial institution has exited a 
certain market or scoped down their supply chain finance offerings. One 
recent example is the collapse of Greensill Capital, where a swift and 
unexpected demise effectively defunded clients’ supply chain finance 
programs around the globe.  

More recently, the banking industry has been hit by implications of the 
global health crisis and other economic stressors. Unprecedented 
demand for liquidity, industry disruption, and low interest rates have 
signaled uncertainty for financial institutions. Many are becoming more 
selective of which companies receive funding and in some cases are re-
evaluating factors such as scope of coverage and rate.    

This is why a multi-funder approach to supply chain finance is critically 
important. Tying a supply chain finance program to just one bank is 
risky – especially right now. It limits competitive rates, whereas a multi-
funder strategy provides buyers and suppliers with numerous sources of 
liquidity and makes the price of funding for suppliers more equitable. It 
also opens the door for non-bank funders that are more apt to fund 
non-investment grade suppliers and smaller tail suppliers.
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Leveraging Existing Funder Relationships

Another benefit of a multi-funder approach is the option for companies to leverage their own 
existing funder relationships. As companies grow their supply chains, much effort is put into 
developing strong bank-client relationships that yield competitive rates, terms, and future 
financial leverage. These relationships go beyond the realm of supply chain finance and are vital 
to the business both now and later.

For some companies, committing to a single-funder supply chain finance program means 
sacrificing the ability to invite existing funder relationships to the table. This can negatively 
impact the company’s ability to secure best-in-class financing rates as well as the bank-client 
relationship. With a multi-funder approach to supply chain finance, companies can invite a 
variety of their existing bank partners into the program funding mix so they can leverage these 
relationships to their full potential.

PrimeRevenue: The Industry’s Only Provider of True Multi-Funder Supply Chain Finance

While some supply chain finance providers claim to use a multi-funder strategy, this is not 
always true. Programs that rely on a single bank often use a strategy called syndication, where 
the lead bank purchases the invoices and packages them into assets to be sold off and 
redistributed to a funding pool of second-tier banks. This strategy is used by both bank-led 
programs as well as fintech providers. Ultimately, this doesn’t eliminate the risks of a single 
source of funding.

PrimeRevenue offers the industry’s only true bank agnostic, multi-funder supply chain finance 
platform. With a network of 100+ global funders, PrimeRevenue’s approach mitigates the risks 
associated with a bank-led, single-funder model. Instead, PrimeRevenue provides greater access 
to liquidity, competitive pricing, coverage of all supplier jurisdictions and currencies, and a 
network of alternate funding sources to ensure sustainable funding of a supply chain finance 
program.

Due to the volume and diversity of PrimeRevenue’s funding relationships, many customers find 
their banks are already included in PrimeRevenue’s network of funders. While not a guarantee in 
every circumstance, PrimeRevenue has even onboarded new financial institutions to its funding 
network to accommodate some customers’ funding preferences. By allowing these funders to 
participate in their supply chain finance program, companies are able to protect and strengthen 
these valuable relationships and – in some cases – strengthen their relationships outside of the 
supply chain finance program.

About PrimeRevenue As a pioneer in global B2B payments, the PrimeRevenue SurePay Platform connects the 
entire supply chain by improving working capital and automating digital payments. Thousands of companies 
around the world leverage one streamlined platform to increase payment visibility, enhance control, and improve 
cash flow. PrimeRevenue is headquartered in Atlanta, with offices in London, Prague, Hong Kong, and Melbourne. 
For more information, visit www.primerevenue.com.
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